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You might say we have a one-track mind.
We prefer to think of it as...

LASER-FOCUSED
t Premier Access Insurance 

Comp any, we’re driven by one 
thing: people. Over 25 years 

ago, our company was started by a 
practicing dentist who wanted to of-
fer better care and benefits to his pa-
tients. As the company has grown to 
serve more than a million members, 
we’ve maintained our focus by build-
ing a team of great people who are 
dedicated to providing value to our 
customers. 

What are the secrets of our success? 
We make our clients’ and members’ 
satisfaction our highest priority. We lis-
ten to our customers so we can learn 
what’s important to them. We seek the 
latest technology that allows us to re-
duce costs and offer better service. 
And we partner with other like-minded 
professionals so we can take advan-
tage of industry expertise and achieve 
market leading network discounts.

PREMIER ACCESS AND AVĒSIS:
A COMMON BOND.
In 2014, the Guardian Life Insurance 
Company of America® (Guardian) pur-
chased Premier Access and immedi-
ately saw the value in keeping Premier 
as its own brand. Guardian, a Fortune 
250 company founded more than 150 
years ago, is one of the largest dental 
benefits providers in the country, yet it 
remains focused on its time-honored 
values of putting people first and 
maintaining high standards and eth-
ics. We’re proud to share these quali-
ties with our parent company. 

As a regional provider, Premier’s en-
trepreneurial culture allows our people 
to seek innovative solutions for faster 
response time and more personalized 
service. At the same time, Guardian’s 
strength and reach in the marketplace 
offer Premier Access opportunities 
that might not be readily available to 
an independent insurance company. 
When Guardian purchased Avēsis in 

2015, they recognized an ideal syn-
ergy with Premier Access. 

Everyone needs dental care, but be-
cause of its cost, those without insur-
ance coverage often don’t get regu-
lar checkups. A lack of oral care can 
cause other health problems, which 
may impact a company’s bottom 
line. Our vision is just as important; 
regular eye care is essential for those 
who spend extensive time in front of 
screens or outdoors.

It’s no surprise that Premier Access 
and Avēsis found a common bond in 
providing market-leading benefits that 
help improve the lives of millions of 
Americans. Avēsis, a leading industry 
veteran with over 9.5 million members* 
and 9 regional offices across the coun-
try, has provided high-quality den-
tal and vision programs for nearly 40 
years. Premier’s alignment with Avēsis 
allows us to offer a more diverse port-
folio of benefits with greater value than 
ever before.

BENEFITS THAT BENEFIT
YOUR BUSINESS.
Let’s face it: the world of benefits con-
tinues to become more complicated 
and confusing for employers. As a bro-
ker, you do much more than simply of-
fer quotes; you demystify the options, 
stay current with the latest regulations, 
and help your customers choose the 
packages that are the best fit. Your cli-
ents depend on you for timely answers 
and expertise, so it makes sense for 
you to choose benefits providers that 
afford the same quality service.

Employers recognize that ancillary 
benefits can make the difference be-
tween retaining good talent and ex-
ceptional talent. But these valuable 
perks can increase costs when pur-
chased separately—and who has the 
time to juggle different phone numbers 
for questions about their dental and vi-
sion plans?

Together, Premier Access and 
Avēsis offer your clients greater value 
because of our laser focus on provid-
ing excellent benefits and customer 
service. We’ve used our collective 
knowledge of the industry to create 
The Essentials, a dental and vision 
benefits bundle that helps meet the 
needs of the modern marketplace.

We offer The Essentials at discount-
ed rates with just one direct account 
contact who can quickly answer your 
questions and address your concerns. 
This allows us to be more responsive 
and flexible in our customer service. 
But most importantly, it gives you 
more freedom to grow and manage 
your own business as a broker—while 
keeping your clients’ valuable employ-
ees happy, too.

You have a business to run. Let Premier 
Access and Avēsis make The Essential 
benefits easy for you and your clients.

THIS IS JUST THE BEGINNING.
We’re excited about being on the lead-
ing edge of ancillary benefits, and 
we’re eager to see what the future will 
bring. Our relationship continues to 
allow us to find new efficiencies and 
develop innovative offerings that serve 
the needs of our client companies and 
members. We recognize that the best 
ideas come from the people we serve, 
so we’ll continue to listen and learn 
what’s important to them.

Whether we’re serving the State’s 
largest employer or helping a small 
business owner navigate the world of 
dental and vision benefits, Premier Ac-
cess and Avēsis are dedicated to help-
ing working Americans get the most 
value for their hard-earned money.

Are you in the business of people, 
too? Add Premier Access and Avēsis 
to your portfolio and discover the 
 difference a common bond makes.

*2017 membership count
#2017-42254.

ADVERTORIAL

Oral and ocular health are not merely fringe benefi ts; they’re 
essential to our quality of life. That’s why dental and vision 
plans are valued by employees—and why businesses who 
want to attract and retain the best bundle these benefi ts.

Premier Access dental, now with Avēsis vision, takes a bite 
out of time and money, with one point of contact, one ID card, 
one invoice, and a discount for bundling. Contact one our 
many regional sales executives by phone at 888-326-3210 or 
by email at Sales@Premierlife.com, and come to our senses.
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